
GENERAL INFORMATION
DISTRIBUTION PROGRAMS

Tru Art program sales typically allow for discounted prices because of the total quantity purchased and you can release orders 
throughout the year.  We collect your orders for manufacturing at pre-determined production dates.

Many programs feature a variety of calendars to serve a client’s year-long advertising needs:  larger format styles such as Multi-Sheets, 
Year-In-View®, Maps and Desk Pads for business to business use.  For the home or consumers’ personal use the collection often includes 
a variety of Appointment style themes, Planners and Stick-A-Strips™.

Holders. These products are especially valuable for trade shows, sales meetings, and enhancing customer relations.

in emails and on social media networks.

For more information contact our sales or customer service representatives.

PROGRAM SALES

CALENDARS TELL YOUR BUSINESS STORY ALL YEAR LONG!
Comprehensive distribution of your calendars increases the value of the promotion and enhances the return on 
investment. Here are some distribution ideas

MAILING
Mailing assures your most valued customers and select prospects receive their calendar.

     recipients can 'reserve' next year's calendar.

PERSONALLY PRESENTED
It is powerful to present your calendar personally to a client or prospect and thank, or ask them for their business.

• Service personnel give calendars to each customer especially when providing services during September through January.
• Keep a supply of calendars for any booths you set up at fairs and festivals. Smaller calendars slip in pockets easily.
• Give multiple calendars to each member of your networking group for them to give to others and expand new buyer contacts.
• Give multiple calendars to employees to give family and friends, to extend reach.
• Make your calendars available during holidays at business and social events.
• Be sure the businesses near yours receive your calendars and the businesses you buy from.

COMMUNITY DISTRIBUTION
typically meet.

• If your community has a "welcome" organization, they will be delighted to include your calendar in the package they deliver to newcomers.
• The Chamber of Commerce often has a prospectus package. Your calendar could be included as representative of the businesses  that are  
    active and engaged in the community.
• Include your calendars in packets prepared by area tourism councils and at visitor centers.

 
    raising donation to their organization.

HIGH VISIBILITY PUBLIC LOCATIONS

   • Civic Groups: YMCAs, Rec Centers, Senior Activity Centers, Churches, Community Meeting Rooms


